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Buyers will ride this year's surging industrial wave into 2014 with big-ticket buys, development, sales and 
likely consolidation in the multitenant big box warehouse to single-tenant segments. Nationwide 
industrial vacancy rates are at 12%. Buyers will search for value in markets where vacancy rates are still 
comparably high but on the rebound, especially as rents rise and cap rates thin. Watch for acontinued 
shortfall of new construction to sharpen attention on vacant buildings as well as build-to-suit and 
predevelopment. Expect those structures, plus traditional stabilized and value-added Class A and Class B 
purchases to contribute to an expected $40B of transaction volume next year, roughly on pace with 2013 
activity. 

Private, institutional and REIT buyers to watch are Bentall Kennedy, Cabot Properties, Clarion 
Partners, Cole Office & Industrial REIT, Hillwood Investment Partners, KTR Capital Partners, 
Lexington Realty Trust, Liberty Property Trust, MetLife Real Estate Investments, Monmouth Real 
Estate Investment, New York Life Real Estate Investors, STAG Industrial and TA Associates 
Realty. 

In Search of Higher Yield 

Institutional and private equity buyers will scout higher-yielding plays in response to heightened 
competition and sagging returns. Cabot Properties will target an estimated $400M of acquisitions during 
2014. Count on the company's pursuit of more land parcels this year, as it works on tying down acreage 
in Baltimore and Tampa, Fla., for a couple of speculative development projects, marking a return to the 
segment after six years. The company acquired a land parcel 18 months ago for a build-to-suit 
development. The company won't likely go big on industrial development but can be expected to consider 
parcels in and outside markets including close-in Chicago, Dallas, Los Angeles, Seattle and eastern 
Pennsylvania. Those deals will complement a main focus on Class A and Class B industrial possessing 
shorter term leases, regional credit tenants and vacancies. Dealmakers will target another $40M to $50M 
of acquisitions this year, which would take its 2013 acquisitions total to upwards of $245M. The buyer 
has been active in Dallas, Cincinnati and Charlotte, N.C. Acquisitions will be made for the $700M 
equity/$1.5B Cabot Industrial Fund IV with a 36- to 48-month investment period; final closing is expected 
by March 2014. · 

Hillwood Investment Partners gears up to buy and build another $1.2B to 1.3B of warehouse and 
distribution buildings during the next 36 months. Expect $325M of acquisitions and $75M of 
development next year. Anticipate growth in familiar markets, including Atlanta, Baltimore, Chicago, 
Indianapolis, Philadelphia, Orlando, Fla., Memphis, Tenn., plus California's Inland Empire and southern 
New Jersey. Hillwood's fund and project partners have included Brookfield Asset Management, Truinark 
Urban and Bridge Development Partners. 

New York Life Real Estate Investors will emphasize $15M to $100M primary market acquisitions an.d 
make room for Class A, institutional buys in secondary markets. Chief on its list will be such primary 
markets as Atlanta, Boston, Denver, Dallas, Houston, Miami and South Florida. Additional buys for a 
value-added to core strategy will follow earlier purchases in New Jersey and the Baltimore/Washington, 
D.C., corridor. It could encounter DCT Industrial Trustor TA Associates Realty, which recently bought 
properties in rebounding suburban Chicago as part of a broader focus on primary and secondary markets 
nationwide. Given the sector's growing popularity, New York Life Real Estate Investors should also 
encounter additional institutional and private equity buyers, including AEW Capital Management, 
Principal Real Estate Investors and KTR Capital Partners 
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KTR Capital Partners could match next year a $1B acquisitions-dominated goal for 2013. Clarion 
Partners targets $1 B of acquisitions. Bentall Kennedy aims for $500M of buys this year. 

Multitenant public REITs 

Institutional and private equity buyers will encounter a host of hungry public REITs looking to boost 
market share and investor dividend yields. Multitenant buyer Terreno Realty can be expected to grow its 
main footprint in northern New Jersey, in addition to its smallest market of Seattle, as dealmakers move 
past $105M of acquisitions since January; other markets will include Los Angeles, Miami, San Francisco 
and Washington, D.C. 

Watch Liberty Property Trust's transformation to make room for portfolios, vacant buildings, 
development, sales and new markets. It wants to own 67% industrial and 33% office. Count on more 
sales of suburban and flex office space into 2014, following the company's entry into Atlanta, Dallas and 
Southern California and an expansion of its Midwest portfolio through nearly $1. 7B of YTD purchases. 
On the buy-side, expect continued interest in 100,000 s.f.-plus multi tenant buildings with average 50,000 
s.f. tenant occupancies, in addition to vacant buildings to follow a deal in Phoenix. Its core portfolio was 
bolstered with the $1.4 7 5B-plus Cabot Industrial Value Fund III purchase, heavy with assets in the 
Midwest and Pennsylvania. Look for the buyer's exit froni Jacksonville, Fla., and forthcoming sales of 
office and flex-heavy assets in Maryland, Minnesota, New Jersey and Pennsylvania. 

Rexford Industrial Realty's $100M-plus ofmultitenant infill-market industrial buys across Southern 
California lends insight on its appetite during 2014. With access to $200M-plus of untapped credit, 
interest is likely in off-market, auction and marketed industrial parks, warehouse/distribution and some 
flex space. They'll consider $3M to $100M assets throughout its core markets of Los Angeles' San 
Fernando Valley and South Bay regions, Orange, San Diego and Ventura counties, plus the Inland Empire. 
Recent buys in Anaheim and Yorba Linda range from $88 to $1 00 psf and are 79% to 85% occupied. 

Single-tenant public REITs 

Single-tenant buyers can expect to cross paths with American Realty Capital Properties (ARCP) and its 
seemingly insatiable appetite that drove its purchase of industrial, office and retail player Cole Real Estate 
Investments. In a consolidating environment, look for single-tenant industrial specialists to sharpen their 
pencils for growth through traditional and atypical buys. Secondary-market buyer STAG Industrial aims 
to grow its portfolio by 25% next year and will target $350M of acquisitions volume- consistent with its 
2013 goal. Dealmakers can be expected to mix in bulk warehouse/distribution with shorter-term leases 
and build-to-suit deals hewing to $5M to $25M price ranges. Additional purchases of value-added Class 
A and Class B space will occur as the investment grade-rated company looks for additional deals beyond 
an estimated $250M ofYTD activity. 

One Liberty Properties migrates into senior living with its first assisted-living asset outside Austin, Texas. 
Expect similar deals to complement a primary focus on $5M to $200M warehouse/distribution industrial, 
retail and restaurants. The diversifying REIT has bought more than $101M of properties since January. 
In the warehouse/distribution space- particularly for FedEx-occupied buildings- dealmakers will 
encounter Monmouth Real Estate Investment Corp., which has bought more than $125M this year and can 
be expected to broaden its base through single-tenant purchases and build-to-suit development. It has 
acquired properties Kansas, Kentucky, Ohio, Oklahoma, Michigan, Minnesota and Virginia, among other 
markets. 

Look for Lexington Realty Trust's continued focus on industrial as it peels suburban office from its 
portfolio, targeting $150M of sales equally split between single- and multi tenant properties. Dealmakers 
can be expected to complement a core industrial and office footprint with opportunistic buys following 
previous buys ofNew York land, plus hospital construction with longer leases; dealmakers will seek \...._/ 
longer term leases for future opportunistic buys, as a way to balance shorter lease terms on industrial and 
office properties, and pursue more build-to-suits past deals in Alabama, Colorado, New York and Texas. 
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TOP BUYERS 
PUBLIC OFFICE REIT ACQUISITIONS FOR 2013 

BUYER 

Parkway Properties 

Franklin Street Properties 

Highwoods Properties 

Boston Properties 

Hudson Pacific Properties 

Brandywine Realty Trust 

Select Income REIT 

Piedmont Office Realty Trust 

Kilroy Realty 

VOLUME 

$1.5B+ 

$558M 

$536M 

$523M 

$400M+ 

$350M 

$300M 

$280M 

$216M 

NET LEASE BUYERS TO GET AGGRESSIVE IN 2014 

DETAILS 

Has purchased $386M of 
Properties. Volume includes 
pending $1.2B stock-for-stock 
purchase of Thomas Properties Group 

.Has purchased in core markets Atlanta 
and Denver, 

Typically acquires Southeast buildings 
and has been active in Atlanta, 
Orlando, Fla., Greensboro, N.C., 
and Nashville, Tenn. 

Has bought land and buildings 
in primary markets nationwide 
and has sold $715M of properties 
since January 

Has purchased $392M of properties, 
active in Northern California, 
Southern California and Seattle 

In joint venture with DRA Advisors, 
bought $330M of assets in 
Philadelphia from Parkway Properties 

Has acquired single-tenant office 
in San Jose, Calif. and Vernon, Ill. 

Nationwide buyer has bought 
properties in Boston, Dallas, Detroit, 
Kansas City, Kan., and 
Washington, D.C. 

West Coast office buyer plans to sell 
13 ·buildings for $126M 

Big net-lease REITs will satisfy their hearty appetite for portfolios in 2014, playing up build-to-suit and 
sale/leaseback structures. Because portfolios are trading at a premium compared to one-off transactions, 
look for buyers to also pay more attention to shorter lease terms and properties outside their focus areas -
in an effort to score higher-yielding deals. While big buyer American Realty Capital Properties 
(ARCP) works on its blockbuster buy of Cole Real Estate Investments, count on smaller-by-comparison 
buyers to ratchet up activity in the investment- and non-investment grade spaces. Although volume may 
fall short of2013 heights, retail demand will continue into 2014. Demand will remain strong for 
healthcare properties, industrial and office buildings. 

Expect to see more private equity capital take down big-ticket deals, as more buyers take their cue from 
the $2B-equity Lone Star Fund VIII and its recent closing of a multistate sale/leaseback portfolio< with a 
mix of long-term and value-added shorter-term leases. Expect established non-traded and traded REITs to 
boost overall acquisitions volume through larger deals. Cole Real Estate Investments should acquire more 
than $3.2B of retail, office and industrial properties this year, while its new owner ARCP works on closing 
another $1.1 B of acquisitions by December. The diversified buyer could acquire at least another $1 B of 
assets during 2014. Continued on Next Page 
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Griffin Capital Essential Asset REIT could strike $1.25B of office, warehouse and manufacturing buys 
next year; it should wrap up 2013 with $950M of deal volume. Bigger deals are on the horizon, indicated 
by a recent 18-property portfolio concentrated in Georgia, Ohio and Washington, with additional assets in 
Indiana, Michigan, Missouri, New Jersey, Pennsylvania, Tennessee, Texas and Wisconsin. Griffin
American Healthcare REIT II aims for $1B of properties this year. It plans to roll out a successor in 
2014 and will target an estimated $500M of acquisitions. 

W.P. Carey & Co.'s CPA:18 has at least $1B of equity for acquisitions, which could include deals similar 
to an office buy from State Farm Mutual Automobile Insurance Co. Watch for diversified, global buyer 
W.P. Carey & Co. to seal a $4B deal for the CPA:16 fund in a few months. As Gramercy Property 
Trust approaches $200M of acquisitions, count on the industrial- and office-focused REIT to also 
consider truck terminals, refrigeration space and bank branches. 

Count on a continued retail focus as Realty Income prepares at least $1 B of buys next year while 
targeting $4.5B of action for 2013; another $250M of deal flow should occur in the next three weeks. 
Realty Income dealmakers will complement a retail focus with office and industrial building purchases 
nationwide. National Retail Properties could exceed $570M of buys that have included bank branches 
and a convenience store portfolio. 

EPR Properties in 2014 will target $500M to $550M of mostly build-to-suit deals complemented by 25% 
of acquisitions. Most of the action will likely take place in the megaplexes, family entertainment 
properties and public charter school sectors. Look for another $17M to $42M of acquisitions this year as 
part of a $400M to $425M acquisitions goal through December; approximately 75% of volume will be 
attributed to build-to-suit deals. 

Retail-focused Agree Realty, which has acquired $79.5M this year, is active in build-to-suits through its 
JV capital solutions arm developing parcels in Grand Forks, N.D., and New Lenox, Ill. It can be expected 
to use $45M to $95M of credit for future deals. Convenience-store and gas-station buyer Getty Realty 
can be expected to shop for package deals into 2014. It could top the $1OOM acquisitions mark this year. 

DEALMAKERDATABANK 

ACADIA REALTY TRUST (retail): Joel Braun, EVP and Chieflnvestment Officer, 1311 Mamaroneck Ave., Suite 260, 
White Plains, NY 10605, (914) 288-8146, fax: (914) 428-2760,jbraun@acadiarealty.com 

AMERICAN REALTY CAPITAL PROPERTIES (net lease): Carrington Guy, SVP, 405 Park Ave., 15th Floor, New 
York, NY 10022, (212) 415-6547, cguy@arlcap.com 

ASHKENAZY ACQUISITION (malls): Zach Klein, Acquisitions Director, 150 E. 58th St., 39th Floor, New York, NY 10155, 
(212) 213-4444, fax: (212) 213-5713, zklein@aacrealty.com; acquisitions@aacrealty.com 

BENT ALL KENNEDY (industrial): Paul Boneham, EVP, Head ofTransactions, 2 N. Riverside Plaza, Suite 2150, 
Chicago, IL 60606, (312) 596-9122, fax: (312) 596-9139 

BOSTON PROPERTIES (office): Raymond Ritchey, EVP of Acquisitions and Development, 800 Boylston St., Suite 
1900, Boston, MA 02199, (617) 236-3300 

CABOT PROPERTIES (industrial): Andrew Ebbott, Chieflnvestment Officer and EVP of Investments, 1 Beacon St., 
Suite 1700, Boston, MA 02108, (617) 723-2397, aebbott@cabotprop.com 

CLARION PARTNERS/LION INDUSTRIAL TRUST (industrial): Dayton Conklin, Managing Director, 1717 
McKinney Ave., Suite 1900, Dallas, TX 75202, (214) 775-7681, fax: (214) 647-4901, dayton.conklin@clarionpartners.com 

COLE REAL ESTATE INVESTMENTS (net industrial): 2325 E. Camelback Road, Suite 1100, Phoenix, AZ 85016, 
Robert Micera, Chieflnvestment Officer, (602) 778-6000, fax: (480) 449-7000, micera@colecapital.com; Scott Holmes, 
SVP of Acquisitions, (602) 778-6000, sholmes@colecapital.com; Thomas W. Roberts, EVP and Head of Real Estate, (602) 
778-8700 

DCT INDUSTRIAL (industrial): Teresa Corral, EVP, Investments and Portfolio Management, 518 17th St., Suite 800, 
Denver, CO 80202, (303) 597-2400, poneill@dctindustrial.com ''--._/ 

EPR PROPERTIES (net lease): Jerry Earnest, Chieflnvestment Officer, 909 Walnut St., Suite 200, Kansas City, MO 
64106, (816) 472-1700, fax: (816) 472-5794 
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FRANKLIN STREET PROPERTIES (office): Jeffrey B. Carter, EVP and Chieflnvestment Officer, 401 Edgewater 
Place, Wakefield, MA 01880, (781) 557-1300 

GGP (retail): Matthew Beverly, VP, Investments, 110 N. Wacker Drive, Chicago, IL 60606, (312) 960~5000, fax: (312) 
960-5475, matthew.beverly@ggp.com 
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DEALMAKER DATABANK 

W.P. CAREY & CO. (net lease): 50 Rockefeller Plaza, New York, NY I 0020, Jason Fox, Co-Head of Global Investments, 
(212) 492-8978, fax: (212) 492-8922,jfox@wpcarey.com; Gino Sabatini, Co-Head ofGlobal Investments, (212) 492-1138, 
fax: (212) 492-8922, gsabatini@wpcarey.com 

BUYERS IN BRIEF ... 

~ Regional buyer Wohl Investment targets $20M to $30M ofmultitenant industrial, single-tenant 
retail and strip-retail centers in Southern California. President Peter Desforges and CEO Greg Wohl will 
be among dealmakers scouting Los Angeles, northern San Bernardino, northern San Diego and Orange 
counties for $3M to $30M transactions. The company has acquired $20M of properties so far this year, 
including a recent $166 psfpurchase of the Magnolia Auto Center in Riverside, Calif.- a 90% leased 
property which traded at a 7.85% cap rate. 

~ New York State Teachers' Retirement System's appetite for apartment, industrial, office and 
retail properties can be expected to extend into 2014, but to what extent is unclear. The fund, which has 
invested at least $207.6M since January, will continue to seek investments nationwide. NYSTRS partners 
include Clarion Partners, lnvesco Realty Advisors, JPMorgan Asset Management, Kennedy Associates 
and Sentinel Real Estate, in addition to Lone Star Funds, CBRE Strategic Partners, Cerberus, Clarion 
Partners, Exeter Property Group and Hines. 

URBAN AND UPSCALE RETAIL GAINS TRACTION 

More retail buyers will vie for urban infill assets in primary market upscale districts, seemingly as 
protection against declining consumer interest in the broader retail market. They will pay into the 5% 
range for assets they feel are best positioned for continued growth with rising rents and higher sales per 
s.f. Diversified buyers Acadia Realty Trust, Ashkenazy Acquisition and General Growth Properties 
(GGP) will scout additional deals to balance core strategies. 

Ashkenazy Acquisition, which holds Boston's destination Faneuil Hall, will use some of its $500M to $1 B 
acquisitions goal for urban and upscale retail properties. Don't be surprised to see dealmakers broaden 
their bases in San Francisco and Seattle, among other markets. The company could encounter Acadia 
Realty Trust, which has more than $1B of acquisitions heft for its core and opportunistic acquisitions 
vehicles. Acadia Realty, active nationwide, has tripled its concentration of urban retail in gateway 
markets during the past three years. Dealmakers will shop for $20M to $200M assets moving forward. 

GGP, which has acquired more than $200M of retail since January, can be expected to scoop interest 
purchases and fee-simple deals on and off the market, following action in San Francisco's Union Square 
and Chicago's Magnificent Mile. 
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